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BUYER AND CONSUMER BEHAVIOUR
Learning Outcome 2: Activity 4
HOMEWORK ACTIVITY

Stages in the B2B buying process
And B2B buying situations
Read through the article and make some notes about the b2b buying decision process.
How many stages are explored and what might be their significance to marketing strategy decisions?
https://open.lib.umn.edu/principlesmarketing/chapter/4-4-stages-in-the-b2b-buying-process-and-b2b-buying-situations/ 

Come to the next session prepared to discuss them.
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