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INTERNATIONAL BUSINESS ECONOMICS AND MARKETS
Learning Outcome 3: Activity 6

Role playing – NAFTA negotiations
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This role play centres around a scenario where the United States of America is re-negotiating the terms of its membership of the North American Free Trade Agreement (NAFTA)
Prepare to play one of these roles:
Role 1. You are a United States negotiator – your president has stated he wants a better deal for American workers from these negotiations.  You need to argue for changes that will increase employment in the United States.
Role 2. You are a Mexican negotiator – your government wants more free trade with the United States, not less.  You need to argue for changes that will increase the economic benefit Mexico from NAFTA.
Your group will need an equal number of Role 1 and Role 2 players. 
You will need to go online and do some research. Prepare your demands, and some arguments and evidence to support them.
When you have prepared, you will role play a negotiation with someone who has prepared the opposite role.  Other members of the group will be the audience and will decide who has won the negotiation.
Your facilitator will put you into groups and work out how much time is available for each role play.
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